
Active Change S5 H4 

 

Components of effective refusal 
 

 
 

Tell the person offering you drugs not to 
ask you now or in the future. Avoiding the issue  

will mean they ask again 

Make good EYE 
CONTACT – 

Look at them 
directly 

Expression and tone 
should show you are 

serious 

Change the subject 

'No' should be the 
first thing you say

BODY LANGUAGE

is important

Offer an 
alternative non-

drug using activity 
OR 


